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Eﬁ 50 customers x $45 monthly mobile bill IBO's 3 Va% #This example is provided for illustrative purposes only. There is no intention to imply that the Managed by ACN
) =$2,000 commissionable revenue” x 10% Fus}t\orners 4 1% 16 results detailed in this hypothetical are typical. Individual results will vary. Success as an ACN IBO 1BO:
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intention to imply that the results detailed in this hypothetical are typical. .
Individual results will vary. Success as an ACN IBO is not quaranteed, but 7 7% 128 Get other [BOs to do the same
w rather influenced by an individual's specific efforts. * Commissionable °
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- TIVE but Never by Yourself!
% All position qualifications require a minimum amount of personal and team customers | )

* A\ 4 Refer to the Australian ACN Compensation Plan for full terms and conditions. FOR USE IN AUSTRALIA ONLY MKT-1975v10 ©2013 ACN Inc. All rights reserved



